
 
 

 

 

 

Hannover Life Re, one of the world leading life reinsurers, is seeking for a dynamic, client 

orientated individual to join our team of reinsurance specialists in our Malaysian regional 

office, with the specific role of promoting Hannover Life Re's value proposition, servicing our 

Malaysian Takaful clients. You are the ideal candidate if you are passionate about cultivating 

client relationships into successful long term partnerships following Hannover Life Re's 

dedicated Client Relationship Management approach geared towards identifying customer 

requirements early on and optimally implementing them to the benefits of our clients. More 

than a rewarding career, this is a calling for you should you aspire to develop into a 

distinguished leader in the fast growing Malaysian Takaful arena.  

  

 

Minimum requirements: 

 

Extensive knowledge of the Malaysian takaful market  

Conversant in Shariah principles and applications in takaful 

Degree in a related field with a minimum of 5 years of relevant work experience 

Fluent in English and Bahasa Melayu 

Readiness to travel 

Excellent presentation and communication skills 

 

 

Interested candidates should send applications to Ravinder.Singh@hannover-re.com   

 

 

About Hannover Life Re: 

 

The Hannover Life Re brand name represents the life and health activities of the Hannover Re 

Group, which is one of the leading reinsurance groups in the world. Hannover Life Re 

transacts all lines of life, health, annuity and personal accident business written by life 

insurance companies. We write business on all continents and have advanced to become a 

leading provider of reinsurance concepts and solutions. 

 

With gross premium income in excess of EUR 5 billion, Hannover Life Re holds a 

consistently strong position among the top five internationally operating life reinsurers. We 

are the "Reinsurance Company of the Year 2011" by Reactions and "Life Reinsurance 

Company of the Year 2010" by Review. 

 

Hannover Life Re structures its customer relationships as long-term partnerships, with the aim 

to find individually tailored solutions for its customers. Due to our worldwide presence we are 



 
 

 

 

 

able to respond to the special needs of very diverse markets and individual customers. We 

devote particularly close attention to optimal risk diversification. With our multi-faceted 

business model and the high degree of diversification of our international portfolio, we 

consider ourselves a reliable and strong partner for our clients. 

  

 

About Hannover Life Re Malaysia: 

 

Hannover Life Re's Malaysian branch in Kuala Lumpur has served the South and South East 

Asian insurance markets since the late 1970s. The branch shares the same strong credit and 

financial strength rating of Hannover Re (Standard & Poors': AA- "Very Strong"; A.M. Best: 

A "Excellent") and has gained extensive experience in the region over the past 3 decades.  

 

Our clients thus profit not only from our financial strength and competencies in the creation of 

target group-specific insurance solutions, but also from our long standing regional experience. 

Due to our expertise on the ground, we are able to optimally support the local objectives of 

our varied cedants. 

 

Today, we enjoy successful business relationships with Malaysian insurers and have become a 

significant force in Thailand, Singapore, Vietnam, Nepal and Sri Lanka; our dedicated team 

also caters appropriately to the needs of our clients in Myanmar, Pakistan, Bangladesh, 

Indonesia and Philippines. 


